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The Natural Investments Family is Growing! By Jack Brill
A hearty welcome to all our new clients! It is my honor to warmly embrace our new team members,
and to introduce their clients to the Natural Investments (NI) community. It’s a great time to be an
active socially responsible investor, and our company is rapidly becoming one of the most exciting
places to participate in the increasingly rewarding task putting our money work in the world in
ways that reflect our deepest values. From simple father-son beginnings, NI has grown organically,
attracting the diverse passions of a nationwide team of independent advisors. We work collaboratively, sharing our expertise with each other, benefiting all our clients.
Continued on insert back

Andy Loving and Susan Taylor
Andy and Susan are a husband and wife team who bring lifelong passions for social
justice to their work as financial advisors. Andy has won several awards for his work
helping clients put capital into financial institutions that serve the underprivileged,
both domestically and around the world. He’s an ordained minister who worked
with the United Farmworkers while in seminary, ministered at a homeless shelter, and
cofounded SEEDS magazine, which focused on hunger and economic justice.
“Most people doing social investing now were investing before they got into social
investing,” says Andy. “But that wasn’t the case for me – I was doing the other stuff, and
when social investing began to emerge, it became something I felt I could be a part of. And
now what I’m about is helping people organize money on behalf of social change.”
Continued on inside

Greg Garvan and Brady Quirk-Garvan
For Greg, as for many of his cohorts at Natural Investments, the best part of the job is his
time with clients, who he hopes will treat him like an “Uncle Louie,” the person in the family
they’d turn to for advice and brainstorming. As Greg said it, “A lot of people I work with
tell me, ‘I really want to be more intentional about my life in general, and in particular, my
money life.’ And I say, ‘Great, because I’m really interested in dealing with the whole hog. So
let’s look at where you think you’re really being successful now with your intentionality and
where some opportunities are.’ And when we look at that, sometimes it’s looking at investments, but often, it’s looking at other parts of someone’s life.” It might involve better targeting
of community volunteer efforts, or making good choices about insurance or car purchases.
Continued on inside

Greg Pitts
Greg lives in a sustainability-oriented cohousing community in upstate New York, the EcoVillage at
Ithaca. He has what is likely the most nuts-and-bolts background among our advisors, having worked
for nearly twenty years as an engineer and researcher, including leading a ground-breaking study
of the life cycle of a computer workstation and spearheading a project to design an eco-industrial
park to recover and recycle electronics at the end of their useful life. But he found himself longing
for work that would allow him to have a more immediate impact on people’s lives.
“My work was all around sustainability and environmentally conscious manufacturing and industrial
ecology,” he says, “but moving to the EcoVillage was a way to actually practice what I was trying
to preach.” It also led to his second career, after his business background made him a natural
advisor on money issues for friends and neighbors and he discovered a passion for this work.
Continued on inside

Andy Loving and Susan Taylor
800.290.1816 susan@naturalinvesting.com

Susan also comes from roots in social
justice concerns. In 1997, she earned a
Ph.D. in economics, focusing on labor
markets and income inequality, then
worked for Bank of America for several
years, where she was known to consistently represent the perspective of low
income and working people in her
interpretations of the data, highlighting
the key question: how will this affect
people?
Andy’s been a financial advisor since
1993. In 2000 he and Susan moved

to Louisville, in Susan’s home state
of Kentucky, and formed Just Money
Advisors, which now serves clients
in more than twenty-five states. “We
were told that you can’t build a practice
working primarily with activists or folks
of a more hard-core line – that there just
weren’t enough of them and they didn’t
have enough money, and our experience
has been totally different than that!”
Andy consistently pushes the envelope
of SRI’s ability to make change. “It seems
to me that investing in screened mutual
funds is an important first step, a kind
of initiation. Then if you go further,
you begin to understand that the real
social change is going to take place in
shareholder activism and community
investing. Then you start putting more
and more money into things that really
do encourage and facilitate social
change, more pointedly and directly.”

“Even in the SRI world,” he stresses,
“we’ve worked so hard at trying to say that
we can make as much with screened
investments as with non-screened
investments. Well – OK. We’ve done
that, but the problem we have is that
we’ve taken the values and the goals of
the capitalists and said, ‘We can be just
as good as you.’ I think we need to begin
to ask the harder question of what is a
just return? What do you really need?”
Susan’s approach to asking tough
questions has often taken place in
workshops for children, teens, and
parents, helping instill clear, compassionate thinking about money.
She helps parents to consider,
“How do I parent from a values
perspective around money in
a culture where the money
values are just so different and
so pervasive?” With kids at an
annual summer conference,
Susan says, “We look at
economic justice and the role
in peacemaking of having a
fair economy. They’ve learned about
fair-trade chocolate and mountaintop
removal, both of which impact so many
lives, both in the areas they’re happening,
and in our roles as consumers.”
Susan sums up their approach by
invoking the pacifist Dorothy Day,
“who talked about making it easier
for people to be good. And the whole
social investing movement does that.
We’ve developed some products and
some mechanisms that make it easier
for people to participate in the common
good. That’s what we make available.”

Greg Garvan and
Brady Quirk-Garvan
800.563.8301 garvan@naturalinvesting.com

After receiving an M.S. in Management,
Greg began his career being a
foundation director and doing charitable
and tax planning. In 1992, he began
doing financial planning and formed
Money with a Mission. After nearly
twenty years as an independent advisor,
he says, “I’m extremely excited and
energized about hooking up with NI, I
think for two reasons. One is that it’s an
entrepreneurial company that wears its
values not only on its sleeve, but right
out front. It’s exciting to be a part of the
conversations we have about new investments coming up or how we’re using
technology.” Being a small, collaborative
company without central offices “keeps
us focused on spending more time with
clients, doing more things that really
connect our values with clients and less
on the bureaucratic, administrative side
of things.”
While he cultivates a big-picture
worldview, working with partners all
over the country, Greg is also very
committed to local economies. He
supports his regional BALLE network,
and is a board member of Low Country
Local First, South Carolina’s thriving
expression of the slow money/local food
movement. He notes, “I’m especially
interested in two areas. One is actually
using philanthropy as a strategic outlet
– trying to help people be more intentional with their giving dollars. The other
is mainly around the community impact
stuff – how do you invest dollars in a way
that you can see making a difference.”
When it comes to making a difference,
he doesn’t have to look far. This spring,
his son Brady Quirk-Garvan is taking the
exam that will allow him to join his dad
as a financial planner. Brady says, “it’s
great to see that we’re now entering the
third generation of this, which is pretty
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At the EcoVillage, Greg became the
managing partner in a project to design
and construct a new neighborhood
of thirty homes (including his own),
giving him an opportunity to both learn
about the cutting edges of sustainable
construction, and understand how his
industrial background had prepared
him for many other directions. He
recalls that “here I was, in a field that
wasn’t my ‘expertise’—I’ve never been a
builder before, but it drew on skills that I
realized I already had, which were about
managing money.”

cool. I was telling Hal that my dad
brought me home a signed copy the
book he wrote with his father, Investing
with Your Values, when I was thirteen,
and I read it then. So it’s great to see that
not only is this growing within the next
age demographic, but it’s expanding and
has the potential to grow bigger with the
next generation.”
Like Susan and Andy, Greg and Brady
came to the investment world in part
as a reflection of their religious faith.
As Brady notes, “it doesn’t matter of
what faith you are, but your faith and
your values are very important, and
that needs to translate into not just what
you do on Saturday or Sunday morning,
but also where your money is invested,
and what actions you’re taking in the
community. If part of your role is taking
care of those who are less fortunate, and
to create change and to stand up to the
establishment, this is a clear avenue to
do that.”

more of his energy on his passion for
bigger-picture life planning with his
clients. “My main interest is on the
personal financial planning side,” he
stresses. “It’s about voting with your
dollars besides just investment. I help
people rediscover the value and limits
of money—covering all sorts of things,
helping people to recognize how they’re
voting with their dollars every day. And
finding a variety of different ways to
lower the impact of their footprint.”
His life also revolves around his family,
including his wife Sara and their three
children, and the EcoVillage. “I wanted

In 2007, Greg received a certificate in
financial planning, and began his new
career working through the Garrett
Planning Network, receiving additional
life planning training from the Kinder
Institute. To support his commitment to
socially responsible money management,
he joined the First Affirmative Financial
Network, where Hal and Jack Brill
also began their advisor careers. After
meeting Hal, along with his NI partners
Michael Kramer and Christopher Peck,
at SRI conferences, Greg saw Natural
Investments as a natural home.
While working in the larger setting at
First Affirmative gave him ready access to
tools and expertise, he says that “the key
thing to me was that NI just feels different.
Getting to be part of a small group that
works collaboratively is a unique opportunity—it feels like something I want to
be doing as opposed to doing something
that I felt I needed to do. And the way
the company is branded, the tone and
information in their communications on
the web and newsletters, is exciting.”
He’s also looking forward to the benefits
of working with others who are each
bringing in concrete resources for him
to share with clients, including model
portfolios and the latest community
investing options, so that he can focus

to try cohousing because of the kind of
community that it builds. I like the notion
of community and shared resources and
people knowing each other more than in
your typical suburban development. It’s
been great—it’s also been a challenge.
It’s hard living in a consensus neighborhood; it moves slowly. It takes a real
commitment.” Greg brings that same
commitment to his work with clients,
and to his new role here at Natural
Investing.

Jack Brill continued from cover

A lot has happened since 1985 when I first discovered
Socially Responsible Investing (SRI). Spirit has been especially
good to me; not only did she open the door to me for a new
venture but also provided means for my son Hal to join me
in 1990. SRI was my salvation. I had just quit my job working
for the U.S. Navy, which had been a terrible fit for me. The
transition to making a right livelihood working for peace and
justice in the world was especially gratifying.

NI has been a leader in the field of SRI since its inception,
and continues to innovate, offering a clear array of model
portfolios to match your interests and risk comfort, while
always scouting the leading edges of SRI for new ways to put
your money to work with more social impact.

Over the past three years, NI has created a uniquely engaging
environment that’s drawn together an amazing team of
independent advisors. I was born in 1932 B.C. - Before
Computers. I recognized the need for a new generation
to embrace our interconnected
In 19 85 SRI was in its infancy, defined
world. Hal recognized the need
primarily as a method of investing
for shared wisdom in order to really
that avoided industries that violated
stay abreast of all the new and
your ethics, especially tobacco,
exciting opportunities, and began
weapons, and dirty energy. Only
to grow the company by inviting
twelve mutual funds actively used
Christopher Peck and Michael
such negative screens, along with
Kramer to become partners in 2007.
some tentative forays into positive
Not long after, Scott Secrest, James
screening, like seeking alternative
Frazier, and Malaika Maphalala
energy companies. Twenty-five
joined in as independent advisors,
years later, in 2010 there were
and this spring, we welcome the
Back: Hal, James, Michael
sixty-five socially screened mutual
three new teams featured here. At
Front: Malaika, Scott, Christopher, Jack
funds and hundreds more mutual
annual company gatherings, and
funds that satisfied the desires of
people to invest with their values. With over $3.7 trillion of course regularly via all manner of e-connections, each
now invested in SRI, and rates of return clearly on par with advisor shares his or her newest discoveries and spearheads
traditional investing, the desire to use our investments for research tasks for the group as a whole to draw from. We’re
peace and justice is no longer seen as some sort of kooky exceedingly proud of everyone on the team, and increasingly excited about our future efforts together!
idea.
Hal and I are proud of the roles we played in helping our
industry grow. We were privileged to write a primer on
SRI in 1992, Investing from the Heart, published by Crown
Books. It became the largest-selling SRI book up to that time,
and introduced our NI Heart Rating of mutual funds, one of
the first attempts to provide a social rating to complement
traditional financial return ratings like Morningstar.
In 1993 I was invited to participate in a quarterly New York
Times feature that compared five advisors’ recommended
retirement portfolios. Seven years later, my SRI-only portfolio
finished near the top of the 5 contenders, within 0.6% of
the top-performing portfolio and well ahead of Morningstar
and Fidelity. This study proved once and for all, even in the
relatively early years of fewer mutual funds, that SRI does not
limit our returns.
In 1999 Bloomberg Press published our book Investing
with your Values, which highlighted exciting advances in
the field of SRI, including expanded positive screening and
Community Investing, as well as focusing attention on shareholder activism as the fourth spoke on what we then called
the “wheel” of Natural Investing.

For those of you joining NI as clients of the new team members,
whose passions and contributions to the company’s synergy
are outlined on the previous pages, here’s a quick look at the
key passions brought in by rest of the team:
Hal Brill (CO). Sustainable community; conscious evolution;
integral investing; cultural geography and environmental
education background.
Christopher Peck (CA). Holistic management, permaculture,
and zen training; strong focus on introspection about money
in our life, now and long-term.
Michael Kramer (HI). Innovations in local economies;
government economic planning; shareholder activism;
permaculture and education background.
Scott Secrest (CA). Tracking patterns in the economy as a
whole; spearheads model portfolio management.
James Frazier (WA/Maui). Local investing; looking beyond
the headlines at cutting edge approaches to co-creating a
sustainable economic future.
Malaika Maphalala (OR). Community investing; global issues.

